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On feng shui

Jenny Liu
Evangeline A. Giron

bridging 
financial gaps

LAST week, Ana (not her 
real name), approached 
me regarding her situa-

tion. She has “loaned or invest-
ed” $182,000 to someone who 
is now missing with the lure of 
extremely high investment re-
turn. 

So many times I have been 
personally offered these sales 
pitches myself. My simple and 
easy answer, “If it sounds too 
good to be true, it probably is!” 
There are no guaranteed returns 
on an investment unless you are 
putting it on a fixed product.

How can someone like Ana 
fall into such a prey, almost giv-
ing up every hard-earned dollar 
they have? Simple.

Scam artists are masters of 
persuasion, who create their 
sales speech to match your 
psychological profile. They ask 
friendly questions at first, ques-
tions about your health, family, 
political views, hobbies or prior 
employers. Once they get an 
idea of who you are, they are 
able to present a sales pitch 
designed just for you. Don’t fall 
for it! Know the most common 
tactics and be aware of your fi-
nancial footprint.

If you want to recognize a con 
attempt before you get burned, 
you have to learn to think like a 
con. With a little bit of educa-

THEO calls and tells me 
he’s saved enough mon-
ey for his feng shui con-

sultation and he’s ready for me to 
come to his home. I can tell right 
away that Theo is an earnest man 
who is serious about feng shui. 
Although Theo is good at his 
movie production job, it is not his 
true passion. He is a musician at 
heart and wants to compose and 
create his own album but hasn’t 
been able to because of spending 
all his time and energy trying to 
make a living.

I gather Theo’s birthday in-
formation. He is of the Western 
Direction Pattern, meaning his 
compatible directions are west, 
northwest, northeast, and south-
west. Theo was also born in the 
year of the Sheep, making it his 
year of challenge.

Driving up to Theo’s home, 
I notice his street gets increas-
ingly narrow and concludes in 
a dead end. As I park in front 
of his home, I notice there is a 
wind chime and bagua mirror 
over his front door. He has ob-
viously made feng shui adjust-
ments before. My eyes follow the 
reflection of the bagua mirror to 
across the street where there is a 
6-foot cement block wall. It is a 
cold gray wall with some decora-
tive tall grass growing in front of 
it to counter its hardness. I walk 
up to Theo’s front door and can 
hear him unlocking it as he calls 
out a greeting. 

High investment 
return? Think again!

tion, you can protect yourself 
and those around you from get-
ting scammed.

Ask lots of questions and de-
mand answers. The things that 
cons don’t like are questions, 
because it gives them too many 
opportunities to slip up and say 
the wrong thing. So ask as many 
questions as you can think of 
and then listen to what they say. 
If something sounds fishy, it’s 
probably a con.

Look out for the get-rich-
quick schemes. If someone 
is offering you huge returns 
in person, over the phone, by 
email or by letter, it’s probably 
a scam.  Money doesn’t grow on 
trees, so no one is that willing 
to just give it away to complete 
strangers.

Take note of the exaggera-
tions. Con attempts are full of 
exaggerations and white lies. 
They have to make things sound 
better than they really are. Case 
in point, the now very famous 
Madoff case, preying on who’s 
who of American culture.

Watch the clock. You can 
recognize a con attempt when 
someone offers you something 
for a limited time only. If some-
one says that you can make a 
great investment but you have 
to do it today because the offer 
is off the table tomorrow, it’s a 
scam. 

Read the fine print. A real 
company will have tons of liter-
ature for you to read as well as 
a website and an 800 number. 
While a con artist could pull an 
elaborate scheme and have all 

of these things, it’s unlikely that 
they will go as far as to fill in all 
the particulars. Look for legal 
information on their website as 
well as in their documentation 
before doing business with any-
one.  Anyone selling investments 
should have the proper license 
before approaching clients. Ask 
for it and demand proof.

Remember that a legitimate 
investment company or its rep-
resentative will have to analyze 
your Investor Profile, which in-
cludes your investment experi-
ence, risk tolerance, lifestyle 
and expectations, and liquidity 
before they can recommend a 
set of portfolio for you to invest 
in. 

Assuming that the representa-
tive you’re talking to is someone 
you could trust, research the 
company he or she is represent-
ing. Chances are, he is probably 
at the bottom pole of a  network 
marketing, he is even unaware 
of the real activities of the com-
pany represented. He was just 
told to do as instructed.  

***
Evangeline can be reached at her 

marketing location at the  Ground Floor of 
Eagle Rock  Plaza (in front of Jollibee), 2700 
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PEOPLE seek cosmetic 
dentistry for a variety of 
reasons. Some people 

simply want to look younger, and 
cosmetic dentistry is like a den-
tal facelift that can quickly “re-
verse” the natural aging process 

How cosmetic dentistry works

The silent musician – 
Feng Shui case study
As we begin a tour of Theo’s 

house, I see that the entry is 
flanked by two walls, making a 
rather dark and narrow foyer. 
This minimizes the energy com-
ing into the house. I mentally note 
that the front door also aligns 
directly with the fireplace in the 
living room, which consumes 
any wealth entering through the 
front door.

My compass shows that the 
front door is in the north, which 
is not compatible to Theo’s West-
ern Direction Pattern energies. I 
explain to Theo that this year, a 
door in alignment with the north 
can bring the middle age male 
(such as Theo) harm, injury, 
or accident related to his head 
or kidney areas. Since it is his 
year of challenge, Theo must be 
particularly cautious of car acci-
dents, drunk drivers, tricky peo-
ple, and money loss or extreme 
challenges in his business. Theo 
then revealed that he was in an 
accident just two weeks ago. 
A drunk driver crashed head-
on into his car and Theo barely 
missed being critically injured. 
He has also bumped his head 
hard on the job, each time barely 
escaping extreme trauma.

We continue through the 
house and I see that Theo’s office 
is also located within the north 
sector to the immediate right of 
the front door as you enter the 
house. Once again, I point out 
the incompatibility of the north 
with Theo’s energies and that 
the north is particularly negative 
this year. Theo was quite taken 
by the analysis, for the previous 
consultants used the bagua only 
and did not offer any insight into 
annual energies.

Financially, the house does 
not match Theo. Money does not 
stay in his house and the dead-
end street on the yang side (as-
sociated to generation of income 
and helpful people), creates iso-
lation from wealth.

Among the feng shui adjust-
ments Theo needs to do, the 
priorities are covering up the 
fireplace facing his front door, 
adding a fountain outside to 
stimulate wealth movement, and 
placing mantra charms to release 
the incompatible north door en-
ergies. I also emphasized that 
he do his work in the northwest 
room. Theo smiles and tells me 
that although it is the smallest 
room, he is often able to be cre-
ative in there.

A couple of weeks later I do a 
birth chart reading for Theo. He 
tells me that after he covered the 
fireplace and installed a fountain, 
unexpected money came in! And 
though it will be a lot of work, he 
can’t wait to move his office into 
the northwest. Hopefully now, he 
will no longer be the silent musi-
cian.

 ***
Jenny Liu is a fourth generation feng shui 

master and is available for residential and 
commercial consultations. To learn more, 
please see her website at Liu-FengShui.
com, or call her at (626) 272-4901 for a 
free estimate. Mention this article in Asian 
Journal and receive a 10% discount.

Guide to a Harmonious 2009 -156 pages, 
full color, soft cover - on sale now for $25 
or two for $45. To order or preview book, 
go to www.Liu-FengShui.com or call Julie 
at (626) 862-1788. Audio book format also 
available. Download a FREE Zodiac Scroll and 
see our FREE Library Seminar Calendar at 
Liu-FengShui.com. Join Jenny Liu for Feng 
Shui Tea Time: 2009 Feng Shui on Saturday 
January 31, 2009. For more information call 
Julie at (626) 862-1788.
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of the teeth. Others, the majority, 
have had unattractive teeth their 
whole lives and have always felt 
self-conscious because of them. 
They will rarely smile, which can 
often hide a warm side of their 
personality. Modern dentistry of-
fers a wide variety of treatment 
options for people seeking to 
enhance their smile. The options 
range from porcelain veneers to 
braces! In many cases, a combi-
nation of these techniques is re-
quired to deliver the best results. 

Porcelain veneers
Porcelain Laminate Veneers, 

or simply “veneers”, are custom-

made porcelain wafers that the 
dentist places over the fronts of 
the teeth to enhance their ap-
pearance and also to repair dam-
age. Veneers can dramatically 
change a person’s smile and help 
improve their self-confidence. 
In the 1920’s and 30’s, actors, 
actresses and other performers 
would often go to the extreme 
measure of having their teeth ex-
tracted and dentures (false teeth) 
made to improve their smile. 
Fortunately, this radical proce-
dure has given way to veneers, a 
far more conservative approach. 
Veneers are what give many Hol-

lywood movie stars that dazzling 
smile we see on the silver screen. 
Veneers can be used to improve 
a wide variety of cosmetic den-
tal problems. They can whiten 
stained or discolored teeth, close 
gaps between teeth, “correct” a 
crooked smile without the need 
for braces, repair chips and im-
perfections, and create a more 
attractive or youthful looking 
smile. The procedure usually 
involves removing only a thin 
amount of the outermost layer of 
the tooth, called the enamel. The 
dentist then takes molds (impres-

sions) of the mouth. Temporary 
veneers are then placed for the 
patient to wear while the perma-
nent veneers are being made. The 
procedure usually takes between 
one and a half and two hours. 
Next, the laboratory carefully 
crafts the porcelain into veneers. 
In about two weeks, the veneers 
are ready for the dentist to fas-
ten to the fronts of the teeth. This 
process improves the teeth’s ap-
pearance and strength. You can 
have the smile of the stars with-
out being a star yourself and mi-
nus the celebrity hustle.

* * *
Creative Smiles Dental
The Ultimate Smile Make-Over and Tooth 

Whitening Center
Dr. Nelly Lyn Montilla
16220 Nordhoff St. / Woodley (Beside 

Starbucks Coffee)
North Hills, Ca 91343
Tel. No. (818) 893-1700
www.creativesmilesdental.com 

***
The following information is provided as a 

general guideline. It is NOT intended in place of 
professional care. Since every pregnancy may 
vary, consult your physician or dentist for advice 
on your particular situation.
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Creative smiles

Dr. Nelly Lyn Montilla
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