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When the going gets tough,

Galpin

Honda

is the name to rely on

hese tough times have
I made us think not just
twice, but thrice, when
looking into buying a new car.
Nowadays, it is only wise that we
take into very careful consideration
our spending habits when it comes
to buying cars and our automotive
needs. That is why it always pays to
rely on a name you can trust when
it comes to the best car deals and
services. And that is what exactly
Galpin Honda can give you.

There is no doubt that choosing Galpin
Honda is the wisest decision you can make.
Galpin Honda is located at the very accessible
area in Laurel Canyon Blvd in Mission Hills and
has brand-new facilities to serve its customers.
Galpin Honda also makes use of state-of-the-art
equipment to guarantee high quality service for
you. You can choose from their wide inventory
of cars and you are guaranteed to have a hassle-
free buying experience and have your car needs
attended to without any trouble at all.

The Galpin Honda team members are courte-
ous, professional and are always accommodating
and friendly to those who come in the store. One
of their team members is Nannette Ballesteros,
who is dedicated to providing the best service cus-
tomers wish for and deserve.

Nannette is half-Chinese and half-Filipino who
has such an extensive professional background
that she is able to communicate very well with
any person who walks in the dealership. She also
has a vast experience in traveling and is very ap-
proachable, friendly and vivacious. She makes
sure that she takes the time to ask a lot of ques-
tions to understand her clients and their needs so
they will receive the best advice when it comes to
what car to buy.

When you purchase a car from Nannette, no
doubt whatsoever will ever cross your mind—you
will just feel you've made the best decision for
yourself and your family.  This was definitely
the case for Romario Pineda. Before entrusting
his car needs to Nannette and Galpin Honda,
Romario, who is an active member in the Filipino
community, said he tried to get car deals with
other dealerships but it only left him frustrated.
As someone who puts a lot of worth in the money
he earns, he is very selective in the dealerships he
visits before purchasing a car, determined to get
the best deal he could.

“In Nannette, I have found somebody who is
sincerely honest in the entire car-buying process,”
he says. “Nannette helped me buy a car at a fair
price and one that satisfied my wants, needs and

budget. Most of all,
[ was not pressured
to buy a car that
did not match what
I wanted and was
not forced to buy a
car at a time when
I was not ready to
do so.”

“In most of the
previous car deals
I've negotiated, I
have not returned
to the same dealer-
ship to buy another

Romario Pineda
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Nannette Ballesteros

car,” he continues. “With Nannette, 1 actually
want to return and buy a car from a person that
has, for all intents and purposes, been ethical in
the entire car buying experience.”

So if you are looking to get the best car deal, get
in touch with Nannette at 1-866-661-3187. You may
also log onto their official website at http:/www.
galpin.com or visit them at their location at 11151
Laurel Canyon Blvd., Mission Hills, CA 91340. For
your comments and suggestions, please e-mail us
at teena@galpin.com. Whether you call, e-mail or
visit Galpin Honda, be sure to mention the Asian
Journal so you can enjoy their Great Specials!

(Advertising Supplement)

HAMER TOYOTA IS NUMBER ONE!*
It's APRIL, so don't be FOOLed-go with Hamer Toyota

No payments until May 2009!

U can
get the
worst

“car service” in
the world and
be treated pretty
badly if you get
the wrong service
manager or wrong
service car company, but if you get a great
one, you'll be on your way confident that
your car will keep running smoothly. With
Hamer Toyota, you get a 100 percent
guaranteed of excellent service with all
your automotive needs.

* Hamer Toyota is the #1 Toyota Dealer
in the nation in certified sales based on
January 2009 as reported by TMS. Hamer
Toyota is also the #1 volume selling new and TCUV
dealer in the San Fernando Valley, Santa Clarita Val-
ley, Antelope Valley and Ventura County as per TMS
retail and TCUV combined sales for calendar year
2006, 2007 and 2008.

Come and check out Toyota’s selection of quality,
durable and dependable cars and trucks that suit your
needs. At Hamer Toyota an amazing selection of qual-
ity new and used Toyota cars, trucks, and SUV’s are
being offered to customers along with the competitive
financing to fit your budget. Hamer Toyota has an
award winning parts and service department to help
keep your vehicle on the road in peek performance.

Also at Hamer Toyota your friendly kababayans
Matt Morente, Reno Reyes, Paul Nieves, Wency
Magno, Arnold Domingo, Nilo Ortiz and Mary Lou
Santiago, will help you look for better deals on a wide
selection of brands including the new redesigned
Sequoia and all-new 2009 Camry, Tundra, Corolla,
Tacoma, Yaris, Matrix, Highlander, 4runners, Sienna,
FJ Cruisers and certified pre-owned Toyota vehicles.
You may also save thousands off KBB (Kelly Blue
Book) on Certified Pre-owned vehicles with APR’s
as low as 4.9%.

Hamer Toyota is the place for you and your auto-
motive needs. Name the car you want, and Hamer
Toyota has it—with the best deal possible! Right now,

Matt Morente Reno Reyes

Wency Magno

Paul Nieves Arnold Domingo

Nilo Ortiz MaryLou Santiago

Toyota and is open for immediate delivery! What
more can you ask for?

Hamer Toyota is committed to your satisfaction
and a lifetime relationship dedicated to your auto-
motive needs. At Hamer Toyota, their goal is to be
recognized by their customers as one of the most
respected and successful car dealerships in Southern
California.

Hamer Toyota has been described by its custom-
ers with impeccable reputation for honesty, integrity,
and fairness. Hamer Toyota is armed with the best
automobile service matched with the best price that
will provide the unsurpassed response for your car
needs. The team behind Hamer Toyota is a roster of
talented individuals who are professionally friendly
with thorough knowledge and enthusiasm that will
help you have a smooth and painless car dealership.
At Hamer Toyota, high expectations are met.

Hamer Toyota has been servicing the greater Los
Angeles and Santa Clarita areas for since 1939 in
the same convenient location. Its location even let
its customers hop indoors at one of the four covered
showrooms. So ask your friendly kababayans for an
appointment now, call them at 1-888-205-6655 or
log on to www.hamertoyota.com. Hamer Toyota is
located at 11041 Sepulveda Blvd. Mission Hills and
conveniently located where the 5, 405, 118 and 210

the all-new 2009 Toyota Venza is available at Hamer freeways meet! (Advertising Supplement)

Guide to auto assurance
programs, warranties

by KIMBERLY S. JOHNSON,
AP Auto Writer

a job to drive to, car companies are throwing them a security blanket of sorts.

South Korea’s Hyundai Motor Co. in January was the first automaker to offer protection for
new buyers that lose a job and can’t make their monthly payment. General Motors Corp. and Ford
Motor Co. recently followed with programs that provide varying levels of protection to displaced
customers.

It’s too soon to tell how many people have signed up for the program. Hyundai officials claim
the presence of the program has kept sales from dropping dramatically. No one has yet to turn in
their vehicle,

The programs:

-- Hyundai’s Assurance Plus program allows customers to return their vehicles and walk away
from a loan or lease, without negatively affecting their credit score. Owners are eligible if they lose
a job through no fault of their own; become disabled; lose their driver’s license due to a medical
injury; transfer to a job overseas; or are self-employed and file for bankruptcy.

Customers must request the benefit. They must have made at least two payments on time and be
up to date on their payments. The customer can return the vehicle and not incur any costs unless
the vehicle has depreciated more than $7,500. That’s rare, except in cases of extreme wear and
tear, Hyundai officials say.

Hyundai will cover up to three months of a customer’s car payments if they don’t want to give up
their car, regardless of the cost. The program is available to buyers of a new Hyundai this year.

-- Ford has pledged to make car payments of up to $700 a month for 12 months should a new
customer lose their job. The Dearborn, Mich.-based automaker’s “Advantage Plan” is available on
cars purchased between March 31 and June 1. In addition to being the primary owner of the vehicle,
the customer must be unemployed for at least 30 consecutive days, and have been employed for 90
consecutive days prior to losing their job.

Enrollment is automatic upon purchase of a new vehicle. Customers who need help making their
car payments must apply for the benefit by the end of this year.

-- General Motors” “Total Confidence” plan will cover payments up to $500 a month for nine
months in case of job loss. The customer must buy the car in April, and be employed for 90 days
from the date of purchase. If the customer loses their job during the following 21 months, they’re
eligible for the payment program. Saab vehicles are not covered.

Even if you can remain employed and make your payments, a costly repair can sap your finances.
Car buyers should carefully consider a car’s warranty and what it covers.

There are generally two separate warranties. The powertrain warranty typically covers repair
or replacement of transmission and engine parts. A basic, factory or bumper-to-bumper warranty
covers the repair, replacement or adjustment of parts that prove defective within a limited period
of time -- generally three to five years -- or maximum number of miles, whichever comes first.

Some warranties come with roadside assistance that lasts as long as the basic warranty, and some
automakers offer a limited corrosion warranty, in the event of premature rusting.

What the car makers offer:

-- Chrysler offers an unlimited, lifetime powertrain warranty on new vehicles purchased after
July 26, 2007. Vehicles purchased before that had a 7-year/70,000 mile warranty. That included a
deductible per repair visit. The latest powertrain warranty does not have a deductible. The current,
limited bumper-to-bumper warranty is for three years, or 36,000 miles.

-- Hyundai offers a 10-year/100,000 mile powertrain warranty. The company’s limited bumper-
to-bumper warranty lasts for five years or 60,000 miles.

-- Ford gives buyers a 5-year/60,000 mile powertrain warranty on Ford and Mercury vehicles.
Bumper-to-bumper warranties last for three years or 36,000 miles. Its Lincoln brand models come
with a 4-year/50,000 mile bumper-to bumper-warranty. Lincoln’s powertrain warranty is good for
six years or 70,000 miles.

-- GM’s powertrain warranty covers 2007 and newer Chevy, Buick, Pontiac, GMC, Cadillac, Hum-
mer and Saturn vehicles for five years or 100,000 miles. GM also offers 24-hour roadside assistance
for the same period of time.

-- Honda offers a powertrain warranty lasting five years or 60,000 miles. The bumper-to-bumper
limited warranty lasts for three years or 36,000 miles.

-- Toyota has a 5-year/60,000 mile powertrain warranty. Its basic warranty lasts 36 months or
36,000 miles.

-- Nissan offers a 5-year/60,000 mile powertrain warranty and a 3-year/36,000 mile basic war-
ranty. M

ﬁ S consumers worry less about what to drive to the job and more about whether they have





