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Honda Pasadena: Car service like no other!

Manny Martinez, President of Honda
of Pasadena

Basilio Cruz,
Sales Manager

Edwin Punsal,
Sales and Leasing

Juanito Enrera,
Sales and Leasing

a very big decision to make. One’s automotive needs are essential because driving a car is as essential as taking care of

IF you are looking for a new or used car, or you want to avail a car service, but don’t know where to start—then you have

your job. If you are afraid to watch your money wash down the drain, then you should be on the right place and on the
right track. With Honda of Pasadena, you are assured that spending your money with your car needs is worth it.

Honda of Pasadena is the car
dealership that has it all. All
ends are excellent—from the
receptionist to the president,
from the dealership location
to the production—you can
never go wrong with Honda of
Pasadena.

At Honda of Pasadena, you
will find a vast roster of new
and pre-owned cars that will
definitely match your every au-
tomotive need. Excellent qual-
ity comes with every vehicle
that Honda of Pasadena offers
to its customers available at a
justified price range. You'll be
surprised on how convenient
car-buying can be with Honda
of Pasadena.

Among their current special
offers are the Civic LX 2 Door,
Civic Hybrid, Accord LX 4CYL,
Odyssey EX and PILOT EX 4WD,
all at reasonable prices. A wide
range of pre-owned vehicles are
also available.

All the vehicles that Honda
of Pasadena can also be found
at their website www.HOND-
AOFPASADENA.com with all
the information you may need
about the cars. Their Internet
department can be reached at
(626) 683-5888.

Honda of Pasadena is lo-
cated at 1965 E. Foothill Blvd.,
Pasadena CA. For immediate
assistance, please feel free to
contact Manny Martinez, Presi-

dent of Honda of Pasadena, at
(626) 683-5888 or your Filipino
Sales Manager, Basilio
Cruz. You can also ask
for one of the Filipino
salespeople who are
always ready to lend a
hand to their kababay-
ans: Juanito Enrera
and Edwin Punsal.
Honda of Pasade-
na’s Sales Department
hours is open from
9am-10pm, Mondays
to Saturdays; and
10am-8pm on Sun-
days. The Service and
Parts office is open
from 7am-2am, Mon-
days to Fridays; and

7am-5pm on Saturdays.
(Advertising Supplement)

Get your money’s worth
at North Hollywood Toyota

Q TOP PRIORITY for Filipinos working abroad these finan-
cially challenging times is to get their money’s worth
or every product they buy or every service they avail of.
Times are tough but these hard-working Filipinos would still
like to find ways so they can live comfortably, and a new car
is that one thing they find themselves aiming for, but always
reluctant in getting.
At North Hollywood Toyota, there is no need
to fear buying a new car. The North Hollywood
Toyota staff will always make sure you can get
the car you want at the best price.
Paving the best way to Filipinos’ ideal ve-
hicle, North Hollywood Toyota makes auto-
shopping easy for every Pinoy. “Finding
the right vehicle to match your lifestyle
is never
easy. We want our relationship
with you to extend past the
dealer parking lot — from the
day that you buy a Toyota
and for as long as you own
it,” says Chris Ashworth, Vice
President and General Man-
ager of NoHo Toyota.
Welcome to NoHo Toyo-
ta, Kababayan
Just like in the Philippines,
entertaining and being warm to
visitors are a must in NoHo Toyota. Aside from providing guests
in the always-open waiting room with coffee, cable TV, and cozy
sofa, the dealership offers straightforward business practice in a
comfortable and friendly environment. “Friendliness is what we
look for during our sales person interview process and is what all
my employees know that I expect from them,” said General Sales
Manager Chris Darby.

Moreover, familiar faces will always be there to assist including
sales persons Tina Sydionco, Laarni Campo, and Elvis Gonzales,
and finance manager Sedrick Sadaba. A large saltwater fish tank
at the center of the showroom floor with several tropical fish will
surely fascinate adults as well as children.

A noted dealership of a noted brand

Attesting to the one-of- a-kind service is the Toyota President’s
Award which honored the NoHo dealership’s excellence in sales,
parts, service, and business management. Also, its body shop
consistently gets I-Gold Class Certification and “high” ranking.
The award-giving body requires Toyota dealerships to maintain
the manufacturer’s and higher standards for customer satisfac-
tion, as well.

“There were only three Toyota dealers in all of the San Fernando,
Santa Clarita and Simi Valleys that were able to achieve this task,”
said Mr. Darby. “Every Toyota dealer strives to earn The President’s
Award, but only a small percentage actually manages to meet all
the requirements.”

To assure its customers, NoHo Toyota only houses mechanics
who are trained by the manufacturer, and sells car parts which
are all original. In addition to that, the dealership features Toyota
certified used cars which come with a seven- year- or 100 mile-war-
ranty from date of first use and all factory requirements including
mechanical, structural, and aesthetic standards.

NoHo Toyota also has a body shop which is approved by many
major insurance companies, complying with indemnity require-
ments for repairs, and having a great track record with prior repairs.
The shop uses Toyota factory parts in all its repairs.

Interested buyers may also get lucky for Toyota has customer
incentives every month, cash back offers, low APRs and special
lease rates.

“Toyota of North Hollywood is committed to providing the high-
est quality serviccreate relationships that will last a lifetime. We
believe that complete guest satisfaction in all areas of our operation
—sales, service, parts, administration, and Body Shop —is the key
to our success and future growth,” says Mr. Ashworth.

For more information visit North Hollywood Toyota at 4606
Lankershim Boulevard, North Hollywood 91602, or e-mail them
at Filipinosales@ toyotasales.com, or log on to www.toyotasales.
com.

Tina Sydionco

(Advertising Supplement)

A123 to make batteries
for Chrysler electric cars

UBURN HILLS, MICH.— Chrysler LLC said last April 6 that
-z S a Massachusetts-based company will supply the batteries for
the automaker’s first-generation electric cars scheduled to go

on sale next year.

Chrysler said A123Systems in Watertown, Mass., will supply the
lithium-ion batteries for the company’s extended-range gas-electric
cars and its all-electric cars.

Chrysler has shown off five different electric-drive vehicles devel-
oped by its high-tech ENVI unit and said it plans to bring one of the
five to market by next year.

ENVI President Lou Rhodes says the financial troubles at Chrysler
have not slowed the company’s plans to bring electric vehicles to
market. Chrysler has received $4 billion in government aid since the
start of the year. A week ago President Obama’s and his auto task force
gave the ailing automaker 30 days to cement a partnership with Italian
auto company Fiat SpA in order to receive additional aid, or be forced
into bankruptcy. It must also negotiate concessions from debt holders
and the United Auto Workers union.

A123Systems, a spinout of research from the Massachusetts Institute
of Technology, said it would produce the batteries at a new facility in
Michigan. The company has more than 400,000 square feet of manu-
facturing space in China, Korea and Massachusetts. In January, the
company said it applied for $1.84 billion in funding from the Depart-
ment of Energy to support buildout of the Michigan plant.

A123 Systems was in the running for a battery contract with General
Motors Corp. for the Chevrolet Volt. GM is partnering with LG Chem
for its batteries. (AP)

Exec says Toyota
orepared for GM
bankruptcy

by DAN STRUMPF,
Associated Press

EW YORK—A top Toyota executive said Last April 8 the auto-
Nmaker’s US operations are prepared to deal with the effects of
a possible bankruptcy filing by rival General Motors Corp.

Jim Lentz, president of Toyota Motor Sales USA, said the company’s
US factories share about two-thirds of their 500 major auto parts sup-
pliers with the Detroit Three automakers. Of that group, about 10 are
in “critical need” of cash.

GM has recently said it may file for bankruptcy protection as part of
its restructuring plan. Analysts and industry insiders have expressed
fear that a bankruptcy among a major automaker would take important
auto parts suppliers with it. Automakers that build cars in the US share
many parts suppliers and worry that Continued on to PAGE E3





